3 Strong Reasons Why You Should Put
Me On Your Short List Of Candidates
For Director of Internet Marketing

November 10, 2010

Marcia Raab, President

Defender Direct

3750 Priority Way South Dr., Ste 200
Indianapolis, IN 46240

Dear Marcia,
I know your HR department will be flooded with hundreds of resumes for this position.

So rather than assert my qualifications like most others will, I'm going to point out 3 lead
generation and conversion suggestions on your ADT Security and DISH satellite TV products.

My goal is you'll recognize me as someone who KNOWS internet marketing both at a
detail / tactical level as well as at a management / strategic level. Here goes.

Adwords Click Thru Rates

Looking at a summary report (attached on page 5) on your DISH —
' ' www.EnjoyBetterTV.com pay-per-click keywords it appears in April & May 2010 you
_ only ran ONE AD for 213 different keywords or phrases, in positions ranging from 5-
12. The ad shown was:

Dish Network - $19/99/mo.

3 Mos ShowTime & HBO Free! 120
Channels. Valid Credit Card Needed.
enjoybettertv.com

SUGGESTIONS:
1. Unless it’s a reporting error, you should be testing & running SEVERAL (4-8 or
more) ads in forced rotation to optimize your Click-Thru-Rate.
2. Also your AD HEADLINES should be MATCHING your keywords/phrases, not
just one blanket headline, to ensure HEADLINE BOLDING to promote visual
attraction.

Looks like to program paused/went dark until October when you started running;:
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Dish - Satellite TV

120 channels just $24.99/mo. Ask
about 2 premium channels free
enjoybettertv.com

This is a different ad and although my report may NOT be showing rotations inside your
Adwords Campaigns & Ad Groups, it still appears to be the SAME AD for ALL keywords with
the SAME Headline. So the Suggestion #2 still applies.

Your ads for www.ProtectYourHome.com (attached on page 6) seem to be rotating between 3
different ads:

ADT Home Security

Home Security System. #1 in Home
Security. Call 1-866-946-6057
protectyourhome.com

ADT Home Security

Home Security System. $850 Value
$99 Installed. Call 1-866-946-6057
protectyourhome.com

ADT Home Security Dealer
$850 Value - $99 Installed Ask
about $100 VISA. 1-866-483-7865
protectyourhome.com

» Problem is the same as before, it appears there’s no Keyword-to-Headline match.

Also on many ads it looks like you're:
1. Driving traffic to a Local Dealer Network or
2. Using different Toll-Free numbers for tracking (or both) or
3. Billboarding the ad trying to generate a phone call without a click/cost.

All these bring me to suggestion #2 which is...

Landing Page Conversion

_ ~ Looking at the home pages and a few landing pages for both
( | www.ProtectYourHome.com and www.EnjoyBetterTV.com I noticed the LACK of
" certain Conversion Tools that could be tested to improve your rates.

SUGGESTIONS:
AUDIO — Adding an auto-play audio that:
» Thanks the person for clicking through, then
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» Describes the Offer they are eligible for and then,
» Instructs them on the action to take while on the page.

VIDEO — Adding an auto-play or on-demand video that:
» Thanks the person for clicking through, then
» Describes the Offer they are eligible for (shows generic equipment) and then,
» Instructs them on the action to take while on the page.

EXIT POP — Adding a no-action exit Survey or 2nd Call To Action:
» Test an Exit Pop screen SURVEY to ask WHY they are leaving the page WITHOUT
filling in the Have Us Call You webform. Use the answers to add, subtract or test other
Conversion Tools.

» Test an Exit Pop screen with a 2rd Call to Action or Bonus Offer Incentive (see attached
page 7) for Protect America’s “Solar Yard Sign Light in the next 2 minutes” exit offer.

» Test an Exit Pop with a FREE Security Checklist offer asking the person to OPT IN to
receive the Checklist. Then test and use an AutoResponder Email Series to deliver and
provide ongoing marketing communication to increase conversion.

REMARKETING / RETARGETING
» Ididn’t notice this on any of my searches but if you're not doing this already and your
traffic volume is significant, you can use this on first time visitors who don’t convert
into sales or leads. The cost in incremental and has the potential to turn negative ROI
Ad Groups and Keywords into breakeven or positive ROI ones.

LIVE CHAT TRAINING
* On one of your pages I tested the Live Chat option with LivePerson. If you view Live
Chat as an opportunity to increase conversion then the 15t problem is the Live Chat
button is ‘below the fold’. I'd test moving UP so it’s visual without scrolling.

» Two the Live Chat person I chatted with (see attached page 8) made no proactive
attempt to ask a question or prompt me to fill out the Have Us Call You form. I would
test having Live Chat agents ask questions to qualify visitors and offer to help them fill
out the online form for them (that’s the current conversion goal).

Lead Generation Strategy

The landing pages I saw reflected a typical ONE-STEP lead generation strategy of
| asking for nearly FULL CONTACT INFORMATION (phone required, email +
phone2 optional).

SUGGESTIONS:
Testing a MULTI-STEP lead generation strategy using targeted educational material for
a first name and email is another way to open the top of the Lead Funnel to generate the Lead.
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Once you have them you can subsequently use other Automated SALES TOOLS to qualify and
convert them into a Call or Appointment and then a Sale.

Different components may apply differently to your DISH offers versus the ADT offers but
once in an email auto-responder series you can test Tools such as:

» Tele-Seminars

» Instructional Videos

» Reviews and Testimonials
* Audio Programs

» Educational Downloads

» and others to nurture the leads you've already PAID FOR to CLICK THRU to your
landing pages but WON'T IMMEDIATELY give you full contact info to call them.

I've successfully created ongoing campaigns that last a year that generate leads and ultimately
clients in this fashion.

Bottom line, I'd rather have a Name and Email Address than just another statistical BOUNCE
off my landing page, so I at least have the option to market to them in the future.

SUMMARY

These are just 3 brief suggestions based on surface level observation. I hope you can see
with more access, detail and time that I'm fully capable of analyzing, defining and
optimizing Defender’s ecommerce strategy.

Along with my internet lead generation expertise, I can also bring valuable SATELLITE TV
and CALL CENTER sales, marketing and operational experience to Defender.

» I have experience running the 2nd largest national C-Band Satellite TV programmer
with 400,000 TV customers & 1,000 equipment Dealers as GM of National
Programming Service — NPS/CSS. (We were a national DirecTV equipment distributor.)

» T have experience running the 1st largest Timeshare Exchange call center with
800,000 customers & a 450+ seat call center as Member Services Manager of Resort
Condominiums International - RCI. (More information is on my resume, page 9)

I hope this senior level marketing experience along with the 3 Internet Marketing reasons
I've detailed will be enough to put me on your “Director of Internet Marketing Short List”.

Obviously I'd enjoy talking with you or your HR team. Let me know if I can provide any
other information. My number is 774-3787.

Regards, Jeff Bell
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Ad History for enjoybettertv.com Page 2 of 2

Keyword Now Dec Jan Feb Mar Apr May Jun Jul Aug Sep Oct
dish satelitte

dish network offer

dish now
select tv
dish tv com

dish network promotions

—
——
—
dish tv network .
—]
—
—
—
—

tv cable .
dish tv deals

satalite dish tv

dish satellite tv

dish network

tv satelite dish

tv satalite dish

dish network tv

dish tv offers

dish sat tv

dish satallite

cable tv receivers
advanced tv
satellite tv dish
dvr dish tv

dish tv equipment
dish tv dealers
sat tv dish

deal dish tv
sattelite dish tv
satellite tv dishnetwork
satellite dish retailers
com dish tv

dish satilite tv
dish tv installers
dish satalite e e

satillite tv e

cable dishes [—

dish network.com .

tv cable signal |

dishnetworks .

tv dish antennas .

dish net work com e

dish netwrok el

dss dish ——

dish 622 receiver I

dish 1000 I ——

dish network sale e —

dish ntework .

dish tv special | —

dish direct network .

dishlatino el —

pur dish network I Page s
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Ad History for protectyourhome.com Page 2 of 2

Keyword Now Dec Jan Feb Mar Apr May Jun Jul Aug Sep Oct
home securi — e — . —— e —
home security systems — R — s — — —
home security system — i, — — ——
home security westinghouse T
adt security N s E——
wireless home security systems [ | PSSR —— R —R_— —R_ —
security systems ﬁ ﬁ ﬁﬁﬁ
home alarm system I —— — —
E— — — I — T — R —
home security alarms — s —l — —
adt home security ﬁﬁﬁ
adt alarm ﬁ ﬁﬁﬁ
ge home security I — ] ———
house alarm systems I s I v T v s S T ——
home security alarm — i, —— — —
house alarm system — s — e — C —
alarm systems for homes — ] ] — e — e —
home security alarm system | — I I s
home security systems chicago e — e — . ——
security system | ———
alarm systems — I — [I— —

wireless home security — ] — (I —
home security systems wireless [ . —
home alarms systems I v B — ———
ADT VKCT243 — —
house security alarms N s I —— — —— —
home security wireless s e —— | —
adt security systems ﬁ;ﬁ
home security system wireless S E—— — O —R_—_ ——

home security system houston ——— e — e —\—
alarm system — I | W— e —
home security systems canada — e — — e —
adt alarm systems — | —
home security burglar alarms || [ —— [ Il I I |

adt home security system ﬁ =ﬁ=
adt —

general electric home security I e —
home security system monitoring [l I | W— —— —
house security alarm — — . — —— — —
home security michigan — b —
chicago home security system N — s R e —
atlanta home security systems | s R — s —

home alarms system e — S
sercurity system —— TR = —
ge home alarm system [, ——— ——
senior home security — . — e —

home alarms wireless — — e — —
ge home security systems — [F— — [F— S E—
ge home alarms e ———

alarm home security systems " ] — — —
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Page 1 of 1

Jeff Bell

From: "Protect Your Home" <saleshelp@defenderdirect.com>
To: "Jeff" <jeffrbell@comcast.net>

Sent: Sunday, November 07, 2010 9:32 PM

Subject:  Transcript of your chat [LTK143050859370X]
ADT Live Chat Help Desk Feedback

General Info

Chat start time Nov 7, 2010 9:28:53 PM EST
Chat end time Nov 7, 2010 9:32:46 PM EST
Duration (actual chatting time) 00:03:52

Operator Zoltan

Chat Transcript

info: Please wait for a site operator to respond to you shortly.
info: Hello, you are now chatting with 'Zoltan'
info: Your Issue ID for this chat is LTK143050859370X

zoltan: Hello and thank you for choosing Protect Your Home, your local
authorized ADT dealer! How may | help you today?

Jeff: What are your activation fees for a new system?

zoltan: Our current promotion includes $850 worth of equipment, as well as,
a lifetime warranty to cover this equipment. All we ask in return is a $99
installation fee, and a 36-month monitoring commitment. The equipment
includes a wireless keypad, 2 door sensors, a wireless keychain remote, an
110 decibel siren, and a state of the art motion detector. Our monitoring
rate starts at $35.99/ month.

Jeff: okay
Jeff: thanks

Zoltan: YOU're welcome

Jeff: are you here in Indianapolis?

Zoltan: YES

Jeff: north of Keystone at the Crossing, 96th Street?

zoltan: In the general area
Jeff: you still there?
Jeff: got it, thanks again!

Zoltan: You're welcome!
info: Your chat transcript will be sent to jeffrbell@comcast.net at the end of your chat.
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1717 Conner Street « Noblesville, IN 46060
\Jeff Be“ Email: jeffrbell@comcast.net « 317-774-3787

CAREER OBJECTIVE

Marketing Executive specializing in Online Lead Generation with background building sales & marketing
systems & operational management teams. Ideal target company has flat sales that needs systems to
quickly increase leads, customers & sales, or growing sales but needs performance management systems to
hit CPL, CPS, ROI targets while accelerating & profitably managing growth.

O Proven ability to consistently and repetitively increase marketing & sales results and improve profits in
companies ranging from $2 million to $85 million in sales.

0 Developed one company from $2 million to $9.4 million in sales in 1.5 years.

0 Took another from a $12 million loss to breakeven in 1.5 years in preparation for sale/merger.

0O Hands-on in operations management, lead generation, product development and service delivery for
business or retail customers, products or services.

O Creative builder of cost effective online lead generation and conversions systems.

PROFESSIONAL EXPERIENCE

SALES & MARKETING RESULTS, Noblesville, IN 5/2001-Present
Online Marketing Consultant. Work with companies to increase their profits through more effective
online advertising, marketing programs & selling processes. Clients include commercial finance,
CPAs, dentists, mutual funds, professional coaches, manufactures, distributors, office designer.

DSI SYSTEMS, INC. Indianapolis, IN 4/1996-5/2001
The nation's #2 distributor of consumer electronics and #2 U.S. C-Band satellite programmer.
Call Centers: 5-Three In/Two Out, Staff-120, Sales-$85 million, Budget-$10 million, Calls-35,000/wk.

= General Manager of National Programming Service, NPS (1996-2001)

Directed all satellite packaging and programming operations of division with 400,000 retail customer base,
1000 wholesale distributors, 2 television channels & 1 magazine, generating $85 million in sales. Managed
both B2C & B2B sales and service depts., marketing, HR, technical & telecomm departments.

BASIC EDUCATION AND TRAINING ASSOCIATES, Fishers, IN 10/1993-4/1996
d.b.a. BETA Group - 2nd largest national TV & radio direct marketer of reading programs to children.
Call Center: 1-Inbound/Outbound, Staff-50, Revenue-$9.4 million, Budget-$8 million, Calls-10,000/wk.

Positions Held:
= Vice President of Media Operations (1994-1996)
= Director of Call Center Operations (1993-1994)

RESORT CONDOMINIUMS INTERNATIONAL, Indianapolis, IN 2/1983-5/1992
RCI, the world’s #1 international timeshare exchange company.
Call Center: 1-Inbound/Out, Staff-455, Revenue-$70 million, Budget-$18 million, Calls-85,000/week

Positions held:
QO Manager, Member Services (1991-92) Q Manager, Operations (1986-87)
Q Manager, Endless VVacation Marketing / Q Inventory Analyst (1985-86)
Circulation / Quality Assurance (1990-91) QO Customer Service Supervisor (1985-85)
O Manager, Technical Services (1989-90) O Customer Service Supervisor (1985-85)
Q Computer Project Administrator (88-89) Q Telemarketing Supervisor (1984-85)
O Manager, Customer Service (1987-88) 0 Telemarketing Representative (1983-84)
EDUCATION

Received B. S. in Marketing from Indiana University on the Bloomington, Indiana campus, 1982

page 9



aseq
JoqLIosqns
0} sSurjrewt
[emaual po
JeUIPIO0d
snid
gursnaeape
jurid
[Te payoen
pue paoerd
‘ysnoq
‘pareard

T Jo jje1s

IoSrURIA

SuneyIey

Jogeuey

W03,

aseqelep
/ wdIsAs
Jomnduwoo OJIXITA Iy epRUE)
EME ‘Opmuorjeu sid[eap surwurersord
0} a8puiq ‘
woreondde 3 Juawdinba ay[d1es 00T
YHM I9TRIp
aAnIpad
pu
noqing sesse[o
BIPIN Sururen;
JI91Ud0 [0 Iy MaUu s[eo worqoxd
Joj wreigoad 13 01 sseooxd S[[B9 IIAISS R PUE UOTIBAT}OR
ST-LZS um Sururery aIry UOT19[as sofes Sunjew Sunye; sdox
A,HO< bE@o. q Mmau Yoom b 3 MITAIUL sda1 Junoooe OIAIOS Io[Eap
NIV aziue310 jjeys 91BUIP.I00D Ia[eap punoqur
Sururen € peis ¢ punoqino g Qr-g1 )

9PIMUOTIBU SI9UIOISTIO
[Te391 UOISIA[Q}
oM[[33es pueq-) 000°00Y

Iorerp
aanorpaad

BU[PIN & U0
SIUAQ [eroads
pue suoneardxs

Jogeuey

Sururear,

Io3eueiy
$92IN0SY
uewny

‘S[emaualx

(Sutuaad

YIS G ®

Surreo s[npayos

2 UoouwIalye)

uo o[doadsares
punoqino 0g-

aov Amugeqg
LLV ® uo s[[ed
S1uaAd [eroads
pue [emaual
‘urexgoad
‘QOIAIIS
Sunfe} o[npayos
L/91 (Suruassd
R Aep) Yys
¢ e uo o[doad
9OIAIAS 3 Ses
punoqur 08-0%

JIo8eURI Iogeuey JIo8euRI
so[es 901AIDS sores
Jareaq [eotuyoa], punoqinQ

IogeurN
so[es
[Te1od

SUI9)SAS 9}[[o1eS JoWNsuUo)

R
I9qLIOS(NS 93RURW PUR
sSulreut ajenIUI ‘9seq
19Wo]sSNd 0} sulzedew
Surwwrergoxd
QIO SH[PIeS
[Pqe] 91eard (@S

*9se( JOUI0)SND 0}
juajuod Surwureroid

[[os 031 JusweSeurw
[PuuERy) IIeg
PUB JOMM THIM SOM

IogeurN

‘d1ow pue Surxog
OdH “durey) Sunysyy
arewn[ ‘AMM ‘Sut
-X0g SWHMOYS ILL
Aepung TN ‘SIUSAd
MITA 194 Aed [ dniag

210w R ALOH ‘Touang,
‘ua8Ax( ‘oo1dg ‘Aoq
-Ae[q ‘ZIe]S ‘QUIIMOYS
‘xewau1) ‘O9H “TAN
:stowrurerdoad e yam
sdrysuone[aa urejurey

[BIoURD

[P H=r

100g - 966T WO} JOPI0IYDS UR[ 33 [SBYDIJA SIOUMO d1[} 0] PIOM
SOTUOI}O9[d JSWNSUOI JO IOINLIISIP IPIMUOIIRU g # JO UOISIAIP UOI[[TW $8¢ (SIN) 291a108 Surtrurer301d [eUOTIBN

page 10



%99\ S|[eD dead 000052
%89/ / siied "BAv 000'S8
Keq@ / s|led ‘BAY 000°ST
slawoisnd 000°008

Sjuaby syuaby | | siuaby syuaby | | sjuaby swaby | | siusby suaby | | siuaby syuaby | | siuaby Sjuaby
soes sofes || sefes sofes || sefes sofes || sefes sofes || soes soes || sefes sales
0T oT 0T 0T 0T 0T 0T 0T oT 0T 0T oT
| | | | | | | 1 | 1 | |
Japea Japea | | lepean JlapeaT | | Jepean Japea | | epea lapea | | Jepean Japea | | 1epean apea
wea] [ wea] [] weal [ wea] |1 weay [ wea] [ weay [ wea] |1 weay [ wea] [ weayr [ wea] [
syuaby | | siuaby syuaby | | siuaby siaby | | siusby swaby | | siusby suaby | | siuaby sjuaby | | siuaby saby | | siuaby
sofes || sefes sofes || sefes sofes || sefes sofes || sefes sofes || soes soes || sefes saes || seoes
oT 0T oT 0T 0T 0T 0T 0T 0T oT 0T 0T 0T oT
| | | | | | | | 1 | 1 | | |
Japea | | lepean Japea | | lepean JapeaT | | Jepean Japea | | epea lapea | | Jepean Japea | | 1epean Japea | | lepea
wea] [ weay |1 wea] [ weay || wea] [ weay || wea] [ weay || wea] [ weay |1 wea] [ wesay || wea] |1 weay ||
swaby | | siuaby siaby | | siuaby saby | | siuaby siwaby | | siuaby siuaby | | siuaby siaby | | siuaby syuaby | | siusby
saes || seoes saes || sees sofes || soes sofes || sees sofes || sees sofes || soes sofes || sefes
0T oT 0T 0T 0T oT oT 0T 0T 0T oT 0T 0T 0T
| | | | | | | | | | | | | |
1apea | | lapea 1apea | | lapea lapea | | lepean Jlapea | | lepean Iapea | | 1epean Iapean | | Jepean JapeaT | | lapean
wea] || weay [ wea) [ weay [ wea] || weay [ wea] [l weay [ wea] [ weay [ wea] [l weay [ weal || weay [
losiniadng losiniadng losiniadng losiniadng Josiniadng losiniadng Josiniadng
wawpedaqg | wawpedaqg | woawuedsaq | woawpedaq | wewuedaqg | woawpedaq | woawpedaqg |

labeuep
(ssuoyd @ov) (121ndwo)) 1da@ vO S90INIBS (luswdojanaq) (Buures) (BuuiH)
1daq suon wawuedag ‘uonena) LmQ.EmS_ wawuedag wswuedaq $92In0Ssay
-eoIUNWWO93|9 | (11) SIn ‘Bunaxren 1og uar siap|ing NS Buiures uewnH

1661 - €861 WOy ureH9(J [9ISLIYD 23 U0 SIOUMO d1[} I0J PIIOM
*Aueduod 93ULRYIXs IRYSOUIL) SPIMPIOM T# JO UOISIAIP UOI[[IUL OL$ST SOIIAISS JOQUISTA - (TDY) [RUONRWISIU] SWNIUIWOPUO)) 1I0SSY

page 11



00°0€ %009 § 00°ZZ § 00°8L

§ 00vL § 0001 %
[ED auoyd lo peaT lad 1500 BIpajy| as0[7)

Sd2 buisiiaapy uQ paseg 1uf 1ad 11404d

(ueys mojaq aas) vup Jad wjoid sjenbg
(oLl & LONEJ0|y PEALIAAD §53]
loz) § 19npoid edisfyg OO0 s5]
{ueys anoge aas) 40 Buisiuanpy (5587
05Z$ 33lid 12npoid |IBlaY
(Sd2) 21es 13 1500 Buisiuanpy uo paseq ss07 g 1yoid Uiy

00°0€ $ 0092 $§ 00ZZ § 008l

$ 00FL § O00°0L §
[ED auoyd lo peaT lad 1507 BIpajy| as0|7)

‘Alreutsiul 7 10811p WyBNoQ si vIpaW e JOo %06

"yoam Jad 000'0ST$ 01 000'08$ wouy abues sAng
‘Aepuoj 1xau ayy Buiels suni eipaw Buimojjo) ayl 1oy
sAepsinyl uo paulwlialap ale sAng pue sisAjeue eIpajN

|led punoqui ue Ssem 1 JI se ||as

01 Juabe ue 0] Pa12BUUOD UBY) pUB puUNOgINo pajelp
-01Ne ale S|NY |[ed pauopueqe ‘sjge|ieAe Sawodaq
1uabe ue pue passadoid are s|ed punoqui |[e JBNY

‘ananb punogino Buipuad e ul pjay pue (SINA+INY)
painided ale pauopueqe uayl ale pue aAl| palamsue
1ON 8Je 1eys s|ed ajiym suabe ajqgejiene 0] s|jed ainoJ

Sa|ge) [01U0I |[BD "IV 10adsy ue 0} (payunii-1Ian0

AjInjesodind) syuna; sauoyd T-1 G eIA paInod ale s|e)d

‘'sayIds awnjoA

Ires abue ssasoud 01 sauoyd uo swabe aziwixew
pue spaa) a|ged % YI0MIBU dAI| JOHUOW O} dlij|ares
pueg-D e Buisn Ja1ua) |eD punogquj ay ul paisod aJe
sawll uny ‘sawn unilods Hol-aid 186 0] sjuswuedap
Jiyen) uoneis 01 s|ed yum Apjaam padejd ale sAng

"pred arel asuodsal 193.1p

e U0 eIpaW 3|ged |[euolleu pue eipaw 1seopeolq
[220] 0] JUSS aJe dS elag Uo Sjods puodas 09: pue OF:

sjuaby
saes
0T

10S
InBdnS

sjuaby | | siuaby

sofes || sees
0T 0T
1 |
10S 108

tinjadng [ Hiaedng

siwaby | | siuaby

safes || sopes
oT 0T
| |
108 108

Linadns | fiasadng

*S[9A9] 9ouruLIO)Iad Y31 UTBIUTEW 0} PAJSAI[P Sururel] pue X'IIV( PaI0IUOW dIk SJUddY
so[eg 1od sojel 9so[d pue s9[es S[IUM XTIV POZA[eUR pue paje[ngel aIe S}NSaI BIPIW
pus siy1 07, “LIA0¥d X (MO]ag 14eyd) d[es 19 150D BIPIJA 9[(e1docde ue ISAI[Sp 0} pes]
I94 150D BIPAIAl MO'] PUR Sd1ey 9SO[) YSIH JO UOTIRUIUIOD B U0 Juspuadap St AI[Iqeiyord
‘Surddiys Aep-1xau 2I10Jo( 91l Uone[[duUeRd %S ' YIm suoyd-AQ-Yooyo pue pied

1Ipa1d 05/0S axe sofes “Surddiys + 00°0Sg¢ st 9o11d Jonpold oW saInuIl 9-F Ul 10Anq e
O]UL JIS[[BD 31} LIDAUOD 0] ST [e03 JI9Y], "S}uade so[es paurel) A[ySiy Jo dnois e 0] panoil are
S[[eo pue (UOLJBULIOJUL SIOWI 10 [[Bd 0] I9qUINU 33.IJ-[[0] YIM UMOYs 90L1d ou) uonersuss
peoT / osuodsay 10911 918 SJUSTWIASILIDAPY "SOA[9SINO 1onpold 1] 90IN0S pue (SI970es)
) s101ea1d wreidord oy 01 A[eAo1 9SG e Aed opp -o[duuls st [opou ssaulsnq s,dnorH 149

L

9661 - €661 WoJj OpIeISUR[ WO], ‘JUSPISAI] 33 IOUMO I0J POYIOM
"SOTUOYJ U0 PaYOOH puryaq (peoy ue) noyx) weisord
Surpeau soruoyd Jo I9[[9S [BUONIRU T# SeM - (dNoIDH YY) SOIRIO0SSY SulUlel], 3 uoneonpy diseq

: suonelad

m 18beue BuiAng eipaiy L%E_Mvoh __mw
' wwoas|al j0 Jopaig 10 019810
suonelado

: BIPaN JO dA

m [1°eg Har

page 12





